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Read more about how 
we can help you at 

www.atsource.co.nz

If you no longer wish to 
receive our newsletter 

please let us know!
Click here to unsubscribe.

Opening in Shanghai...

Look out for our next update -  currently 
near completion of our largest High Vacuum 
installation at Salthouse Marine, a major boat 
building company in Henderson, Auckland.

High Vacuum Systems

Hot Winter News
Do you read the MSDs for your welding 

rods/wire?
Most state that local exhaust 

ventilation systems should be used while 
welding - why? Welding fumes released 
while welding, are hot and tend to rise 
as they are warmer than the ambient 
air. This in itself creates a hazard as the 
fumes rise up into the welders breathing 
zone, making him exposed to dangerous 
elements.

During winter the fumes mix with 
the colder ambient air and are cooled, 
reducing their natural buoyancy and 
ability to rise. This creates a 
concentration of welding fumes at low 
level, prolonging the welders exposure. 
These hazards can be eliminated 
through the use of Nederman local 
exhuast ventilation systems. Nederman 
have a wide range of systems to 
suit any application. These systems 
can be on-torch high vacuum fume 
extraction or Nederman low vacuum 
fume removal arms. Contact us for 
a demo/assessment of your workplace 
and enjoy a fume free workplace.

On June 10 the Consular General of Sweden in Shanghai, 
Lars Andreasson, of• cially inaugurated •ederman’s new factory in 
Shanghai, China.

Asia Paci• c is one of •ederman’s fastest growing markets and 
the company has been established in Japan, Singapore and Australia 
since the end of the 70s.

The new warehouse, which has a total area of approximately 3.400 
square meters will enable •ederman to stock a selected assortment of 
their product range for the Asia Paci• c region. The building will function 
as a logistic centre for Asia, Australia and •ew Zealand.

The building also includes a demo- and exhibition centre as well as 
facilities for training of customers and suppliers.

•ederman’s products and systems are marketed in China by about 
20 specialized distributors and even other markets in the region have 
a recognized well-run distributor’s network.

Sven Kristensson, CEO, •ederman: “By establishing ourselves in 
China we are able to effectively offer our customers shorter lead-time, 
quicker feedback and more accessibility within Asia Paci• c. The 
investment is a part of our strategy to continue to rapidly grow in these 
interesting markets.”

Stuart and Miriam attended the opening in Shanghai and are very 
pleased that lead times will be slashed and support is now much 
closer. In March Jared attended training on High Vacuum Systems 
in Sweden. Future product/system training will be held in Shanghai 
making it a lot closer and easier to keep skilled in the latest 
technology.


